
WORKSHOP IV:
BUSINESS FINANCIALS

SCAN TO CHECK-IN: 





PROFIT LOSS



HOBB









LTL  

EUR



Value based pricing

Cost base pricing













My advice: plan your startup business around 

the necessary fixed cost (taxes, rent etc.)











FINANCIAL

CASH FLOW 

Early prediction allows to take necessary 

action and minimize losses





TRADITIONAL INVESTMENTS 



LAST SOME YEARS 
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